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Don't lie. Make your point.

by Gerry Zack, CCEP, CFE, CIA

Please feel free to contact me anytime to share your thoughts.

+1 612.357.1544 (Cell)

+1 952.567.6215 (Direct)

gerry.zack@corporatecompliance.org

twitter.com/Gerry_Zack

linkedin.com/in/gerryzack

Not to devote an entire column to complaining, but I’d like to complain about using lies as introductions to
communications. Recently, in the span of a single week, I received three calls from salespeople whose first words
were, “This is not a sales call.” Not to be sarcastic, but clearly they were not calling solely out of concern for my
well-being, or to become friends, or to find out how my family is doing.

This document is only available to members. Please log in or become a member.This document is only available to members. Please log in or become a member.

Become a Member Login

Copyright © 2024 by Society of Corporate Compliance and Ethics (SCCE) & Health Care Compliance Association (HCCA). No claim to original US
Government works. All rights reserved. Usage is governed under this website’s .

- 1 -

Terms of Use

https://compliancecosmos.org/cep-magazine-july-2018
https://compliancecosmos.org/dont-lie-make-your-point
mailto:gerry.zack@corporatecompliance.org
https://twitter.com/Gerry_Zack
https://www.linkedin.com/in/gerryzack/
https://www.corporatecompliance.org/membership/membership-benefits
https://compliancecosmos.org/user/login
https://www.hcca-info.org/terms-use
https://www.hcca-info.org/terms-use

	CEP Magazine - July 2018
	Don't lie. Make your point.
	This document is only available to members. Please log in or become a member.



